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Q: I know the market is great for sellers right now and would love to 
take advantage of the equity I have in my home. Is it still worth it to 
sell if I’ll then have to be a buyer facing the current competition?

A: We have numerous clients struggling with the temptation to cash in 
on the equity they have in their current home, thanks to unprecedented 
home values. Yet many have concerns about whether any upside they 
have will be diminished by having to turn around and buy in a potentially 
overpriced market. If you’re considering a downsize, a sale is likely still 
advantageous, especially if you are selling a more expensive home that 
may be harder to sell in different market conditions. If opportunities 
offered by the current seller’s market are simply too good to pass up, you 
could also choose to sell now and rent while waiting for the market to 
quiet down before jumping in as a buyer.

Q: It seems like in the current market, homes are selling just as 
easily without professional representation as they are with it. 
Should I consider selling my home as a “For Sale By Owner” instead 
of enlisting the help of a real estate agent?

A: When the inventory of homes for sale is as low as it is today, buyers are 
eager to snatch up virtually any house that comes to market. As a result, 
some homeowners think selling their house will be a breeze and see today’s 
market as an opportunity to do a For Sale By Owner (FSBO) and avoid 
paying commission fees. Research shows, however, that selling on your own 
likely means you’ll net a lower profit, even in a seller’s market. Without the 
expert marketing and visibility that licensed agents can provide, FSBOs do 

not attract the same level of attention as homes listed by a professional. 
Creating a competitive environment amongst buyers is necessary in order 
to ultimately get top dollar. It is also crucial to have the support of an 
expert to guide you through what can be a very daunting process. Real 
estate professionals are trained negotiators with extensive housing market 
insights that the average homeowner may never have. An agent’s expertise 
can alleviate much of the stress of selling your house and help you close the 
best possible deal when you do. 

Q: My kids and pets have done a number on my carpet and wood 
floors. Should I be planning to replace and/or refinish the flooring 
before putting my house on the market?

A: While we always recommend putting your “best foot forward” and 
making the necessary preparations for your home to look and show its 
best prior to putting it on the market, it is worth keeping in mind that 
time may be of the essence. The market is in favor of sellers right now, 
and has been for awhile, but we can never say for certain how long the 
favorable selling conditions will last. Oftentimes, it is best to get quotes 
for things like flooring that won’t show up in photos before listing and 
offer that amount in the form of a credit to the buyer at closing instead 
of actually having the work done prior to listing the house. There’s also 
the fact that many times, buyers would prefer to select materials and 
contractors themselves, so it is more appealing to them to have a credit 
to use at their disposal and on their schedule once they take ownership of 
the home.
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